Positioning yourself as an impactful professional
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If you were for sale would I buy you?

Introduction

As the environment becomes more competitive and project work more complex, the need exists more than ever for individuals to build trust based partnerships with clients as the competitive advantage, assuming accountability for their role in earning and developing trust on an interpersonal level. 

For engineers, this implies that core technical skills are not enough: these skills need to be supplemented with the personal impact, partnering and consulting skills to earn credibility from a demanding client base in an evolving profession.

Objective
The workshop will provide skills and strategies to build professionalism and credibility in a way that gives participants AND company brands the cutting edge advantage. Through practical tools and an experiential approach, participants develop business confidence and a consulting mindset, leveraging personal strengths to competently and confidently project professionalism and engage positively with clients.

Workshop Outline

Build your personal professionalism

· Become CEO of your own portfolio- position yourself as a proactive player in your career

· Perception is reality- manage the way others see you

· Identify your personal strengths as use these to define your personal brand

· Make sure your visual image reflects your professionalism and credibility 

· Avoiding the errors that mark you as a lightweight and detract from your professionalism

· Understand your personal influencing and communication style

· “It’s not what you say but how you say it”- use positive language to position yourself as a can do professional

Build powerful partnerships

· Building blocks to establish and maintain trust

· Interpersonal flexibility across emotional, cultural, gender and age dimensions

· Courageous conversations- tackling tough issues for win win solutions

· Resolving challenges, concerns and complaints- build a platform for collaboration

· Managing meeting dynamics- making your point while responding constructively to others

Who should attend?

· Engineers at all levels who need to ensure personal credibility in their client relationships

Payment can be made into the 
SAICE bank account:

Account number: 200853058

Branch Code: 000355

Acc.Name: SAICE

Cancellations

Cancellations of registrations will be accepted up to one week prior to the commencement of the course. A 10% levy will, however, be charged to cover administrative costs incurred. Late cancellation will not qualify for a refund of course fees. Substitute delegates will be permitted.
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TERMS AND CONDITIONS: ADMISSION CONDITIONS:  PRE- PAYMENT is required. No booking will be confirmed without   proof  of  payment. The registration form must be sent together with the proof of payment. Please note: No delegates will be allowed to the event without proof of payment. CANCELLATION POLICY: The full fee is payable if cancelled less than 5 working days prior to the event. Delegates registering after the cancellation date are also liable for the full fee should they cancel.  Please ensure that you receive a cancellation fax.  Delegates booking and not attending will be liable for the full fee. Substitute delegates are welcome but names must be advised on a company/department letterhead. An administration fee of 10% is charged in the event of cancellation.  SAICE reserves the right to cancel the course in the event of unforeseen circumstances





( Company details





Company name: .................................................................................





Address: .............................................................................................





....................................................... Post code: ..................................





Tel: ........................................  Fax: ....................................................





VAT Registration number: ……………………………………………………………. .














( Delegates details


Title�
Name�
Surname�
Job title�
Telephone�
Email�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�
�






( Our contact details


Company name: The South African Institution of Civil 


Engineering (SAICE)





Address: 	SAICE House, Block 19, Thornhill Office Park, 		Vorna Valley, Midrand


		Private Bag X200, Halfway House, 1685





Tel:		+27 (0)11 805 5947


Fax:		+27 (0)11 805 5971


Email:		� HYPERLINK "mailto:cpd.sharon@saice.org.za" ��cpd.sharon@saice.org.za�





Website:	www.civils.org.za





( Method of payment


( Bank transfer	( Crossed cheque made payable to: The South African Institution of Civil Engineering


( Visa Mastercard           





Card number: .................................................................





Card holder’s signature: ..................................................





Expiry date: .................................  CVV: …………………





Bank transfers must state the  delegate name/s 


Transfers should be made to:


STANDARD BANK, Parktown, Account Name: SAICE 


Branch code: 00 03 55, Account Number: 200 853 058


All payments to reflect the invoice number





( Authorisation





Full name: ......................................................................





Position: .........................................................................





Tel: ........................................  Fax: ................................





Cell phone number: .........................................................





Email address: .................................................................





Signature: ..................................   Date:     /      /





Please note that this registration is invalid without a signature








( Date and venue





Date: 	12 November SAICE House Midrand











Pease fax registration form to +27 (0)11 805 5971


E mail: � HYPERLINK "mailto:cpd.sharon@saice.org.za" ��cpd.sharon@saice.org.za� (Sharon Mugeri)





( Course, registration details and fees


Course name: 	Position yourself as an impactful professional 


Cost per delegate: 	R2 000.00  SAICE Member 


			R2 500.00 Non-Member


Dietary Requirements:	____________________________


Registration Fees are inclusive of VAT, Teas & Lunch 








